
AshishMahendraKulkarni

SeniorLevelProfessional–Sales&BusinessDevelopment
Impressivesuccessinsettingup& deliveringinnovativebusinesssolutionsacrossmultiple
industriesandconsistentlyachievingrevenuegrowth,profit&businessgrowthobjectivesin
competitive environments,targeting senior-levelassignments in Sales and Marketing and
BusinessDevelopmentwithanorganizationofhighrepute

ashishkulkarni848@
gmail.com

+91-8080908156

India&Overseas

CORECOMPETENCIES

 Revenue&Business
Growth

 NewBusinessAlliances

 BusinessStrategy&
Execution

 EscalationManagement

 ChannelMarketing
Strategies

 ClientEngagement

 P&LManagement

 BrandBuilding

 Market&Competitor
Analysis

 KeyAccountManagement

 LeadershipSkills

EDUCATION

 B.Sc.(IT)from Jiwaji
University,Gwaliorin2011

 DiplomainInformation
Technology(GNIIT)–NIIT
Ltd.,Hyderabad,
Telangana

ITSkills

 KnowledgeofOSlike
Windows10,8,7,
MicrosoftOffice(Excel,
Word),HTML5,SQL,Digital
Marketing(SEO)

PROFILESUMMARY
 A StrategicLeaderwithexperienceinSales&Marketing,Market/BusinessDevelopment,

ClientRelationship Management,DigitalMarketing,and Team Management.Multiple
industryexperienceincludingEd-Tech/Academia,ITCompanies,andEntertainmentIndustry

 Proficientinpreparationofbusinessstrategies,competitorsprofile&monitoringoperations
atregularintervals,anddevelopedstrategiesforspecificterritoriestoensurewidermarket
reachanddeeperpenetration

 Successfully enhanced the business contribution by overachieving the targets and
contributingtomorethan50LacssalesworkingwithAmrataTechnologiesOPCPrivate
Limited

 ForgedstrategicpartnershipswithkeyindustryleaderssuchasCountryClub,HotelLemon
Tree,ICAR, Barbecue Nation resulting in business expansion; positioned Amrata
Technologiesasaleaderbydelivering acutting-edgetechnologysolutionsforvarious
aspectsofalmostallconnectedindustriesandsociety

 Skillfully organized various promotional activities/events and escalated business,
profitability,and marketcoverage.Excellentnegotiator,skilled ataligning resources,
managingmultipletaskssimultaneously,analyzingrisk,evaluatingresults,andimplementing
changes

AREAOFEXPERTISE
StrategicBusinessDevelopment

 StrategicThinkerwithcapabilitiesinaugmentingbusiness&achievingY-o-Ysalesgrowth;in-
depthunderstandingofdiversemarketsaswellasdifferentmodelsofbusiness

 Highlyskilledinsettingstrategicgoals,makingdecisions,andenablingsmoothday-to-day
operations;droveprocessimprovement,enhancedproductivity,andbroughtdowncosts

InternationalSales/MarketGrowth

 Proficientinanalyzingsalesbypromotingschemesandcontributingtoachievingbusinessgoals
bymanagingkeyaccountsandcoordinatingforsalesacrossPANIndia,UAE,andtheUS

 Honed abilities in identifying potential,deconstructing complex situations,and further
conceivingandimplementingstreamlinedsolutionsthathaveledtoincreasedrevenuesand
profitabilityacrossmarket

KeyAccountManagement

 Skilledatenhancingopportunitypipeline,keyaccountstrategy,andmarketsharedatabase
topenetrateinthemarketforbusinessexpansionbykeepingabreastofmarkettrendsand
competitormovestoachievemarket-sharemetrics

 Proactive in maintaining knowledge on competitoractivities,and providing technical
assistanceviaPreandPost-SalessupporttoDealersandtheirSalesEngineers

Team Management

 Spearheadedteam andguidedthem inimplementingbusinessdevelopmentplanswhich
includedcustomerrelationshipmanagement;networkingcampsforenhancingdeliveryand
servicequalitynorms

WORKEXPERIENCE
May’17TillDate:AmrataTechnologiesOPCPrivateLimitedasBusinessDevelopmentManager

KeyResultAreas:

 Expandingandgrowingbusinessintheassignedareabycoordinatingwiththesalesteam anddevelopingastrategicroad
mapforrevenuegrowth



 Rollingoutbenefitsforthedealersbyworkingcloselytoprovideapplicationsupport&commercialsupportkeepinginmind
thegrowthoftheorganizations

 Collaboratingwithvariousstakeholdersfrom educationindustryforofferEdtech&Academiaservices
 DevelopinganeffectiveunderstandingofEdtechproductsandservices
 Planning&analyzingbusinesspromotionactivitiestoensurebusinessgrowth,identifyinggaps,andsuggestingactionpoints

tothemanagementforbridgingthesegaps
 Conductingmarketresearchtoidentifyideasforgrowth;coordinatingwithteamsforservicesandmarketingtomeetthe

customerrequirements
 Establishingsalesprocess,input,andoutputKPIsacrossthebusinessdevelopmentverticalandensuringsmoothbusiness

operationsasperAOP
 Liaisingwithvarioussupportfunctionsforafter-salessupportservicesandprovidingtechnicalback-upasrequired
 Coordinating with mid and senior-levelmanagementon business trends fordeveloping new services,products,and

distributionchannels
 Presentingtheweeklyreportsensuringtheaccuracyofdatatodevelopthebusinessplanacrosstheorganization

Highlights:

 Successfullyaddedmorethan10clientscontributingtohighbusinessexpansionpossibilitiesinthePuneregion
 Baggeddealswithhighpotentialcustomersfrom variousindustriesincludinghospitalityetc.
 Strategicallycompiledandanalyzedtrainingstatisticstoincreaseproductivitywithinthecompany
 Efficientlynegotiatedfixed-pricecontractstosecure100%ofterritorybusiness
 ImplementedSTAR(Situation,Task,Action,Result)Techniquetoresolvetheissuesandachievehigherproductivity

PREVIOUSEXPERIENCE
Aug’15-Apr’17withShaktiSmartSolutionsasBusinessDevelopmentManager
Highlights:
 Nurturedrelationshipwithclientsandimplementednewbusinessopportunitiesgrabbingthebusinessordersofaround30-50

Lacs
 Playedakeyroleininitiatingandcreatinganewprocesstoimproveoperationalefficiency
 MaximisedandachievedenhanceddistributionthroughStrategicSalesInitiativesandNegotiationcapabilities
 Communicatedwithcross-functionaldepartmentstomonitorandanalyzedatatoseekfurthermarketopportunities

Feb’13-Aug’15withShamaExhibit&DecoratorasOperationsManager

 Workedtowardstheexpansionofthebusinessbyschedulingandmonitoringallsiteactivities
 Developedandimplementedplanstoimproveproductivityandefficiencywithinthelocaloperation
 Ensuredhigh-levelcustomerserviceandprofitabilitybyscheduling/confirmingthequalifiedconsistently
 Managedeventstaff,hiringprocess,andtrainingofnew employeeswithfocussedleadership,motivationwhileproviding

directionandsupporttoanexistingteam

PERSONALDETAILS

Address :FlatNo.706,A-wing,AnjanaRealtyMngdewadi,KatrajPune–411046

DateofBirth :12thMay1990
Languages :English,Hindi,Marathi,andKannada


