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CAREEROBJECTIVE

Having11yearsexperienceinRetail&marketingandlookingforchallengingopportunity
inanorganizationprovidingmeagoodenvironmentalongwithsuitableopportunityfor
professionaldevelopment,whereIcan bea keyteam member,making meaningful
contributioninthegrowthandsuccess oforganizationbydeliveringresultsusingmy
skills.

KNOWLEDGEPREVIEW

 Handlingsalesanddistributionof,Gold&DiamodJewelleryProducts,therebyachieving
increasedsales.

 Implementingperiodicschemes/plansandstrategiesoforganization.

 Interactingwithnewretailpartiesforbusinessandgeneratenewprospectforservices.

 Identifytargetretailpartiesacrosstheregionandimplementingsalesstrategiestoachieve
targetedbusinessvolumes.

 Interfacingwithretailpartiesandrecommendingthem themostviableproduct/services
andcultivatingrelationswiththem forsecuringrepeatbusiness.

 Persuadingretailpartiesaboutproductsandnegotiatingandfinalizingdeals.Provides
servicesupporttothepartiesandresolvingtheirissues.

 Resourcefulinpartiesservicing,assessingparties’queriesandprovidingaptsolutions.

 Possessgoodinterpersonal,communicationandanalyticalskills.

 Significantexposureinidentifyingandtappingnewpartiesforescalatingsales.



PERSONALSKILLS

 Comprehensive problem solving and retailparties handling abilities,team facilitator,
willingnesstolearn.

 Lookingaftersalesanddistributionofentirerespectedareas.

 Interpersonaleffectivenessandabilitytobuildgoodrelationshipwithchannelpartners.

 Appreciationofretailpartiespreferences.

 Creativityandabilitytomanagemedium teams.

 Goodcommunication(English,HindiandLocalLanguage).

WORKEXPERIENCE

 IworkingasBusinessdevelopmentmanagerinArmaajewels from 2018totill
date...

 Inthiscompanymy responsibilitiesare:toachieveprimarysalesandsecondarysales.To

open new retailoutlets and review existing outlets as well.In this organization my

achievementsagainstresponsibilitiesare:Ihaveachievedmy90% ofmyprimarysales

target.Ihaveopened6new counterswith10existingcounterswhoswitchesfrom the

competitors brands.Ihave done additionalsales promotionalactivityto attractthe

consumersandallthenew/existingcountersaswellformoresalesfrom theretailoutlets

likeinternalandexternalbrandingoftheretailers,circulationofdaytodaycompany

schemesforretailersaswellasconsumerstoachievemoresalesfrom theretailoutlets.

Atlastmyprimeworkistogeneratedesiredlevelofbusinessfortheorganization

 Iworkedasa storemanagerinGitanjalistore,patnawithchanelpartner(Dec
2014toDec2018).

InNakshatramyresponsibilitiesare:toachievesales.Inthisorganizationmy

achievementsagainstresponsibilitiesare:Ihaveachievedmy70%ofsalestarget.Atlast

myprimeworkistogeneratedesiredlevelofbusinessfortheorganization

 IhaveworkedasaSr.RegionalSalesExecutive,BiharinGILIINDIALTD(2010to
2014)



EDUCATIONALQUALIFICATION

(1)Graduationfrom Patnainversity.

(2)Intermediatefrom patnauniversity.

(3)CompleteDiplomacoursesfrom paradigm infowaysincomputer.

PERSONALINFORMATION

DateofBirth : 01-03-1981

LanguageKnown : Hindi&English

MaritalStatus : Married

Nationality : Indian

Strengths : Goodcommunication&presentationskills,Leadership
Quality,Adaptability,Technicalsavvyabilitytoworkin
group.

Weakness : HighAmbition

Hobbiee : TravelingandSurfingInternet.

PLACE: Mumbai

DATE:


