

Profile Summary

· Having 4+ years of experience as Salesforce Administrator and developer.

· Implementation with Objects, Custom Apps, Layouts, Tabs, Validation Rules, Workflows, Approval processes, Assignment/Sharing Rules.
· Making a Business Automation with the help of Process Builder and Flows.
· Having Experience in Apex, Visual Force.
· Having Experience in Developing Triggers, Apex Schedulers and Batch Apex.
· Development using Visual Force, HTML, Apex, JavaScript and JQuery.
· Having Experience in making SOQL and SOSL Queries.

· Having Experience in Lightning, LWC Compnents.
· Having Experience in Microsoft Team Foundation Server (TFS).
· Creating Custom Settings, Static resources and Custom Labels. 
· Having Experience in implementing Customer Portal and Partner Portal.
· Involved in Making Reports and dashboard.

· Making a data migration using Data loader and Import Wizard.

·     Ability to handle projects independently in Sales Force.

· Having Basic Knowledge in Writing Apex, Visual Force.
· Having Basic Knowledge in Writing Triggers, Apex Schedulers and Batch Apex.
· Having hands on like Developer Console and Aside.io

· Having Basic Knowledge on Visual Force, HTML, JavaScript and JQuery.
· Having Basic Knowledge in writing Test Classes for Code coverage.

· Deployment Activities using Change Sets.
· Capacity to do work for meeting deadlines.

· Involved in Bug Tracking and Requirements estimation tracking using tools like ALM, JIRA and TFS.
Work Experience:
· Currently working with Yash technologies as Salesforce Developer from Nov 2018.
Qualification

· BTECH from JNTUK University.
Certifications
· Salesforce Platform Developer I Certification
Projects Executed

Project 2 – MMI Sales  
MMI is an American portable storage company based in Phoenix, Arizona. The company manufactures, leases, sells, and transports containers. 
MMI Sales and Service structure is a Salesforce CRM application designed for both their US and UK clients. This application involves Lead Management, Account Management, Opportunity Management, custom Territory Management for all sales objects, Quote Management, Custom Dashboards on Accounts, Integrate app with their third-party systems, Postal Code Searches, Case Management, Email to Case.
Responsibilities:
· Worked on configuration to automate certain functionalities. (Validation rules, Workflows, Process Builder, Email Templates, Data loader).


  

· Worked on REST APIs to connect data between Salesforce and external API.

· Developed Lightning components, triggers to implement certain business functionalities.

· Involved in writing Test Classes. Performed Unit testing. 

· Responsible for daily client calls, status reports and issue reporting.  

· Developed few modules for business logic in Lightning Web Components (LWC)

· Involved in deployment from Sandbox to Production Bitbucket and Changesets.

· Developed business scenarios using Batch apex, Schedule apex, 

Future methods.
Project 1: Weitz & Luxenberg

W&L has been nation’s premier mass tort law firm; leader in asbestos litigation; aiming at DMDL for growth. Internet technology has altered competitive landscape, especially regarding client acquisition/lead generation an increase in clients requires a scalable, efficient client data and communications workflow.

The current Lead Management process is disjointed, non-automated, and undocumented, which results in limited quality assurance and costly loss of externally generated leads
This project stream will define and implement new processes and technology-assisted Lead Management solutions to streamline critical Lead Management functions and achieve sustainable competitive advantage.

Responsibilities:

 Designed and developed the Custom Objects, Custom tabs, Validation Rules, Workflow Rules, Email Alerts, Page layouts, to suit to the needs of the application.

 Capturing the Leads from other Data bases Through on Integration

 Developed the REST Web Service Classes.

 Developed the REST Web Service Callouts.

 Unit tests code coverage and deployments.

 Migrate the data in excel sheets into CRM using Import/Export Wizard and Data Loader.
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