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Talha.Sayyed

Position:BusinessDevelopment

E-mail:talha.sayyed1997@gmail.com

Contact:+91-7046787233

Summary

 3+yearsexperienceinBusinessDevelopmentforITsalesinInternationaland
domesticmarket.

 Ithinkofmyselfasanactive,diligent,optimisticperson.Ilookforwardtomy
careerinBusinessDevelopmentinITindustrywhereIcannotonlyusemy
academicbackgroundtoachievemygoalsbutalsomakecontributionstomy
fieldofinterest.

 19Feb2022gotcertifiedinTheFundamentalofDigitalMarketingwhichwas

issuedbyGoogle.

 CompletedasoftwareprogrammingfundamentalscertificationatR.SInfo-Tech

computereducationinVasai,from 5thSep2017to20th March.

 Certificationcourseinofficeautomationi.e.MicrosoftofficeatMaharashtra

InstituteOfAdvancedComputerTechnologyfrom 10thAprilto10thJune2013.

Education

DEGREE COLLEGE BOARD YEAR

SSC MotherMaryEnglishHigh
School

MaharashtraBoard 2012

ComputerEngineering JIEMSPolytechnic MSBTE 2018

ManagerialSkills

 Comprehensiveunderstandingoftheinternalprocessandorganization
structureofthebusiness.

 Understandingkeybusinessdrivers.
 Consideringcustomerrequirements.
 Analyzingandsolvingproblems.



 Takingresponsibilityforpersonaldevelopment.
 ClientManagement

Skills

 BusinessDevelopment
Strategy

 Capabilitytoworkwithpeople
efficiently.

 Analyticalskills.
 Highlymotivated.

 Abilitytoprioritizetasksand
meetdeadlines.

 Wellorganized.
 Identifyandcapitalizeon

opportunities.
 Developingkeyrelationships.

WorkedonTechnologies

 MicrosoftOffice(Word,Excel,PowerPoint,Outlook,doc,sheets)
 Gmail,Skype.
 SocialMedia(LinkedIn,Quora,Facebook,Instagram,Twitter,YouTube,Pinterest,

Reddit).
 CommercialPortals(Upwork,Guru,Fivver,Freelancer).
 USGovtPortals(FBO,StateofPA,Seaport,Gotrive,GSA,FedBiz,PGW,SBO,

FedConect,etc).

Experience

1.Freelancer&commissiontie-up,Nov2021-Present

 Referencecompany

 Deliverablesolution.

 Aabansolution.

2.SEOExpertIndia:BusinessDevelopment,Aug2021–Oct2021

 Clientprofiling:Targetingcustomerinandaroundthedigitalmarketing
segment.

 Keyaccountmanagement:Initiateanddeveloprelationshipswithkey
decisionmakersinthetargetorganizationforbusinessdevelopmentand
sales.



 Handlingprospectsandensuringdesiredtargetssetbymanagementaremet
everymonthmonthandquarterly.

 Co-ordinatewithteam.
 Connectingwithqualifiedleadsviaemail,phone,andconvertthem into

opportunitiesanddrivethem towardsconversion.
 Closing/Closures.
 EndtoEndsales
 Client'sExpectationManagement
 ClientManagement
 ProspectDatabaseManagement

3.TekMutants:BusinessDevelopment,Sep2020–June2021

 Emailing.
 Clientsmanagement.
 Coldcalls.
 Projectclosing.
 Handlingdatabase.
 Coordinatewiththemarketingteam.

4.SprybitTechnologies:BusinessDevelopment,Nov2019-Aug2020

 Emailing.
 Clientsmanagement.
 Clientfinding.
 Coldcalls.
 Biddingportals.
 Proposalwriting.

5.Tri-ForceConsultingServices:BusinessDevelopment,Nov2018-Nov2019

 WritingtheproposalsforU.SFederalAgenciesandGovernment.
 Contactingandbuildingtherelationshipwithnewandexistingclients.
 Co-ordinatewiththemarketingteam,salesandproductionmanagersto

createandimplementbusinessstrategiestoincreaserevenuegeneration
andbusinessgrowth.

 Biddingandproposalmanagementoncommercialproposals.
 IhavesearchedandwroteIT-basedproposalsandmaintainingtheproject

afterwinningsomeproposalsbyprovidingthestrategiestotheteam.



Project

Projectname:-ProjectManagement Role:-Analyst

Team size:-4 Year:-2017

ProjectDetails:-ThisprojectisaimedatdevelopingProjectmanagementforan

organization.Theprojecthasbeenplannedtobehavingaviewofdistributed

architecturewithcentralizedstorageofthedatabase.

BasicDetails

Fullname:-SayyedMohdTalhaAbdulKarim

Name:-Talha MaritalStatus:-Single

Birthday:-May24,1997 Nationality:-Indian

Gender:-Male

PermanentAddress

ShriPrasthacomplex,3road79/Awing,nearMirajMultiplex,NSP(W)Mumbai,
Maharashtra401203.

Declaration

Iherebydeclarethatallstatementsmadeabovearetrulycompleteandauthentictothe

bestofmyknowledgeandbelief.

TalhaSayyed.


