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CAREER OBJECTIVE:

 
A motivated and independent outside sales representative with solid documentation of successful sales performance. Excels at prioritizing projects to achieve maximum sales volume.

Proven track record of building lasting relationships with customers based on product knowledge and efficient sales service. An innovative problem-solver who brings creative solutions to the table.
Present Organization:

· Organization 


: 
Lindstrom Service India Pvt Ltd
· Designation 

:
Sales Executive 
· Place 



: 
Hyderabad.

· Duration


: 
Feb 2013 to till date
Details of previous Organization and responsibilities:

· Organization 


:        
Vasavi Power Services Private Limited 
· Designation 


:        Jr. Accountant 
· Place 



:        Hyderabad

· Duration


:        June’2010 to Jan’2013

Professional Summary:
The primary role of the Sales Executive is to prospect for new clients by networking, cold calling, advertising or other means of generating interest from potential clients. They must then plan persuasive approaches and pitches that will convince potential clients to do business with the company. I must develop a rapport with new clients, and set targets for sales and provide support that will continually improve the relationship. I am also required to grow and retain existing accounts by presenting new solutions and services to clients
Job Profile:
· Conduct market research to identify selling possibilities and evaluate customer needs
· Constantly searching for new customers in Hyderabad market 
· Set up meetings with potential clients of Pharma, foods industry, QSR & Retail 
· Prepare and deliver appropriate presentations on products and services to Customers
· Negotiate with client to close the agreements
· Handling the delivery’s and payments
· Take care about customer services and issues
· Maintain good relationship with clients 

· Daily update the CRM data making the forecast and monthly reports 
Achievements: 

· Best business creator award in the year 2017
· Best new innovate award in  the year 2018
Educational Qualification:
·  MBA(Marketing) from Osmania University 
· B. Com (commerce) from Andhra University
· CEC (Commerce,Economices,Civics) from Board of Intermediate A.P 

academic accolades 
· Participated in “Entrepreneurship awareness camp” counted by NSTEDB New Delhi in our college 
· Participated in the Seminar on “Financial Services and Products-New Trends in Sourcing conducted by CM Institute of management 

· Participated in training program of “Ramco Systems ERP”

Software skills:
· Operating Systems
: Windows XP.

· Packages


: Microsoft Office, MS Dynamics 365 CRM
Area of interest

· Marketing and sales, retail marketing, business development
Personnel asset
· Good communication skills, 
· Quick learning ability’s and Hard working 
· Commitment at work and Flexible to work
Personal Details:

Date of Birth


:
07-06-1985
Marital Status


: 
Single

Languages Known

: 
English Telugu & Hindi
Hobbies


: 
Travelling, Listening music and reading books
Reason for job change
:
Looking for Growth

DECLARATION

I here by declare that the information furnished above is correct and truth to the best of my knowledge. 
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