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____________________________________________________________________________________
CAREER OBJECTIVE:

An accomplished professional of almost 8+year’s professional experience in International (USA, Europe, Africa, UAE, UK, Asia etc..) and Domestic Software Sales & Marketing, ERP’s Software, Cloud Management, Cold Calling, Business Development. Market Research, Proposals & Documents, B2B, B2C Company Profiling, Lead Generation and End to End Sales (Project Negotiation & Bidding). IT Sales Services & Products technology are Open Source, CMS, Ecommerce, SaaS, Mobile App, iCloud, ROR, Java soon.
  PROFESSIONAL WORK EXPERIENCE:


Zeptoh Solutions Pvt. Ltd.
       March 2018 to till Date Business Development Manager
    (Work Location - Chennai)

· Building business relationships with current and potential clients.
· Developing customized targeted sales strategies.
· Responding to client requests for proposals (RFPs).
· Answering potential client questions and follow-up call questions.
· Creating and maintaining a list/database of prospect clients.
· Maintaining short- and long-term business development plans.
· Researching potential leads from business directories, web searches, or digital resources.
· Qualifying leads from digital campaigns, conferences, references, trade shows, etc.
· Closing sales and working with clients through the closing process.
· Meeting or exceeding annual sales goals. Products are FactualNote and Tap2shop.
· Collaborating with management on sales goals, planning, and forecasting.
Sulopa Solution
August 2017 to February 2018
Business Development Manager
(Work Location - Bangalore)

· An accomplished professional experience in International and Domestic Software Services and product Sales & Marketing, ERP’s Software, Cloud Proposals & Documents, Company Profiling, Lead Generation and End to End Sales (Project Negotiation & Bidding). IT Sales Services & Products technology are Open Source, CMS, Ecommerce, SaaS, Mobile App, iCloud. Management, Cold Calling, Business Development. Market Research, Business Development. 
· Conversant with the concepts of business analysis entailing requirements gathering / analysis, client interactions etc. Products are Menuadda.
· Skilled in performing social media analysis and maintaining complete end-to-end client relationship management for a particular campaign or project with Twitter, Facebook analysis.
· Business Development, Institutional Sales, Software Sales, Software Marketing, Lead Generation, Blog posting, Content Writing, Direct Marketing, Online Marketing, Cold calling etc.

C.B Online Software Pvt. Ltd.

June 2016 to July 2017 Business Development Manager
(Work Location - Bhubaneswar)

· B2B business, Cold Calling, Handling to PCF teams, Business Meeting and presentation, Market Research, B2B, B2C, Making Proposals & Documents, Company Profiling, Lead Generation and End to End Sales (Project Negotiation & Bidding)
· Online marketing and sales for international projects like web designing/development, Mobile apps, Digital Marketing, SEO Development project, SMO, PPC, Blog, Content, Google Ad words so on….
· Sales Activities and Data Management (Generate leads, Advertising, Business Planning, Lead Qualification, Do Follow Ups, To-Do-List, Client Profiling, Cold calling, Closing and Surveys etc.). To achieve monthly sales targets.
· Provide solution approach to client, get in touch with client periodically, creating new business from existing client, create client database/profiling for future prospect, convert lead into opportunity.
· Discussing with my technical manager to estimate the no. of hours for the requirements.
AndolaSoft Inc.
October 2013 to June 2016
Business Development Executive
(Work Location - Bhubaneswar)

· Online marketing and sales for international projects like web designing/development and Mobile apps. Products are Orangesrum, Easy Agile, Wake Up Sales, Gaming App, Real Estate App etc..
· Sales Activities and Data Management (Generate leads, Advertising, Business Planning, Lead Qualification, Do Follow Ups, Client Profiling, Cold calling, Closing and Surveys etc.). To achieve monthly sales targets.
· Provide solution approach to client, get in touch with client periodically, create new business from existing client, create client database/profiling for future prospect, convert lead into opportunity.
    EDUCATIONAL QUALIFICATION:

· Completed B. Tech (Information Technology) from Vignan Institute Of Technology And Management, (VITAM), Odisha in 2012, CGPA 7.2 (1st Division).
· Completed 12th (CHSE Board) from M.M.Mahavidyalaya, Berhampur, Odisha in 2008
· Completed 10th (ICSE Board) from De Paul School, Berhampur, Odisha in 2006
  TECHNICAL SKILLS:

Operating System
:  Windows XP, Windows 7, Windows 8 Packages
:  MS-Office
Database
:  Oracle 10j, Oracle 11i Project Management Tool:  Easy Agile, Orangesrum CRM Tool
:  Sales Soft
Language Known
:  C, C++, Java, Oracle
  CERTIFICATION:

· ORACLE CERTIFIED ASSOCIATE (OCA), 2012
  PERSONAL VITAE:

Date of Birth
: 18th January, 1990
Languages Known: English, Hindi & Odia
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